Social Ads Case Study - Ecommerce Golf Brand

CLIENT

The client is a newly launched ecommerce golf apparel brand based in the United States, specializing
in premium polos and performance wear designed for golfers of all skill levels.

CHALLENGE

The brand was starting from scratch — no sales history, no existing customer list, and minimal brand
awareness. The challenge was to quickly acquire a base of paying customers while building an engaged
email list for future promotions, new polo releases, and seasonal offers.

GOAL

The goal was to drive consistent new online sales while building a recurring customer base by running
Facebook and Instagram advertising campaigns, growing the brand’s email list for ongoing marketing,
and achieving a strong return on ad spend (ROAS) while scaling.
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STRATEGY

e Developed a full funnel advertising strategy tailored to apparel ecommerce, including creative direction for high-performing ad
creatives.
Built Facebook and Instagram ad campaigns targeting golf enthusiasts, new hobbyists, and apparel buyers using interest and
lookalike audiences.
Designed conversion-focused ad creatives showcasing high-quality product photography, lifestyle imagery, and limited-time
offers.
Improved product page layout, added trust signals, optimized mobile experience, and streamlined checkout.
Integrated pop-ups and signup offers to grow the email list, and set up automated welcome and abandoned cart email flows.
Regular A/B testing of creatives, audience segments, and offers to improve click-through rate (CTR) and conversion rate.

SERVICES WE PERFORMED

e Facebook & Instagram Ad Campaign Build Landing Page Optimization

e Audience Research & Targeting Email Capture & Automation Setup

e Ad Creative Design & Copywriting A/B Testing & Campaign Optimization
e Conversion Tracking Setup Retargeting Strategy
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RESULTS MONTHLY WEBSITE SALES

Grew from $0 to $30,000/month in 30000 — Menthly Sales 8)
product sales in under a year
Achieved 7.6x ROAS by month 9
Built an email list of 5,000+ engaged 20000}
subscribers

65% of purchases from new customers,
with repeat purchase rate increasing 100001
month over month

25000 F

15000

Amount ($)

5000

O_

2024-05 2024-07 2024-09 2024-11 2025-01 2025-03 2025-05
Month

REACH ONE
lR]M' MARKETING




Social Ads Case Study - Ecommerce Golf Brand

"We went from zero online customers to $30,000+ in monthly sales in less
than a year. Our sales exploded and our email list is now a major
revenue driver, fueling repeat purchases and sustained growth.”

- Drew C.
Founder, Ecommerce Golf Brand
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